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Approximately 34 years ago, visionary labor leaders came together to help union 
members by creating a credit union exclusively for union members and their families. 

Today, Union Yes Federal Credit Union is still committed to serving union members with 
exceptional service, economical banking, and affordable loan rates.

With your financial success in mind, Union Yes Federal Credit Union is offering a limited-
time-only vehicle loan promotion to help you save on your monthly car payment. Rates 
have been reduced to as low as 1.99% APR* on new vehicles, and as low as 2.99% 
APR*on used vehicles 2011 and newer. These low rates are also available for refinances, 
so if you have a vehicle financed elsewhere, with a higher rate, you may be able to save 
some money and lower your monthly payment. Your family members are also eligible to 
join the credit union and take advantage of this special offer. 

In addition to low rates, we can help you save money on your next vehicle purchase by 
using our car buying service, Autoland. Through their expansive auto network, they have 
access to an extensive inventory, giving them the buying power to find virtually any make, 
and model at a great value. This buying power and relationship with dealers lets them 
bring the power of “volume discounting” directly to you. 

Don’t forget to protect your purchase with Mechanical Breakdown Insurance (MBI), and 
Guaranteed Auto Protection (GAP). MBI and GAP are available on new and used vehicles, 
and at prices that are 30%-50% below those offered by dealers.   

Interest rates are expected to increase in the near future, so now is a great time to 
finance your new or used vehicle purchase and lock in a fixed low rate.  Simply fill out the 
attached loan application to get pre-approved. This is a limited time offer and will end on 
December 31, 2015.  Call the loan department at (714) 704-2850 for more details.
*APR=Annual Percentage Rate. All loans are subject to approval. UYFCU offers a range of rates and terms 
based on creditworthiness, collateral, and amount financed. Rates above are based on Tier One credit with a 
maximum term of 60 months. Other terms and rates are available. This offer does not apply to existing UYFCU 
auto loans. Rates as of 9/21/2015 and are subject to change. Sample loan payment: $395 (Based on $22,500 
new vehicle loan for 60 months at 1.99% APR).

Limited Time Only! Special Vehicle Financing

Used Vehicles 
as low as

2.99% APR*
(2011 and newer)

Union Yes Federal CU 
1918 W. Chapman, Suite 100
Orange, CA 92868
Monday – Thursday
9:30 a.m. to 5:00 p.m.
Friday
9:30 a.m. to 6:00 p.m.
Saturday
9:00 a.m. to 1:00 p.m.

Los Angeles
501 Shatto Place
Los Angeles, CA 90020
atM onlY

Paramount
7844 Rosecrans Ave
Paramount, CA 90723
atM onlY

Whittier
12140 Rivera Road
Whittier, CA 90606
atM onlY

Location & Hours

General Information 
(714) 704-2800
or (888) 48-UNION (488-6466)

Loan Information 
(714) 704-2850

24-hour Audio Response 
(714) 704-2880 or (800) 324-5222

FAX 
(714) 978-0965

VISA (Lost/stolen after hours)
(800) 682-6075

Website 
www.uyfcu.org

eMail 
info@uyfcu.org

Phone Numbers

New Vehicles 
as low as

1.99% APR*



Low interest rates, along with low inventory, have kept this market a seller’s market

If you have been thinking about selling your home, now is 
the best time to put your home on the market.  Low interest 

rates, along with low inventory, have kept this market a 
seller’s market. Call Mary Lou Adame-Martinez at Century 
21 Beachside and she will begin the process of helping 
you get your home on the market. Mary Lou has helped 
members sell their homes for top dollar and has saved them 
money through the credit union rebate program.  

Here are just a few of the things she will do to sell your home:
1. Market your home in over 600 websites.
2. Pay for a professional photographer.
3. Pay for a two-hour consultation with a staging professional 

to help you get your home ready.
4. Conduct open houses.
5. Postcard mailings to market to the neighborhood.
6. Marketing on the MLS (multiple listing service).
7. National Syndication. Not only will she market in the 

MLS, she will market your property nationwide capturing 
buyers from out of the area.

8. No cost to you if your home does not sell.

Whether you are looking to sell your home to upgrade to a 
bigger home or to downsize, Mary Lou will help you. Call 
Mary Lou today and she will review the credit union rebate 
program with you. If you sell and then purchase another 
home, you will get the rebate on both transactions. 

Mary Lou has helped many clients and has received rave 
reviews for the excellent customer service she provides.  
She is a top producer for Century 21 Beachside and has 
been given top awards by her company. Mary Lou knows 
what it takes to take care of a credit union member as she 
herself has worked for the credit union for 19 years.  
Call Mary Lou Adame-Martinez, Realtor at Century 21 
Beachside (BRE#01915255) for a free market evaluation.  
She can be reached at 949-690-7149 or via e-mail at 
marilu@cox.net.
Each Office is Independently Owned and Operated. If your 
home is currently listed, please disregard this notice. This is 
not meant as a solicitation for your listing.   

From Our Real Estate Agency Partner – Century 21 Beachside…
Are You Thinking About Selling Your Home?
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Patient:   Doctor, I think that I’ve been bitten by a vampire.
Doctor:   Drink this glass of water.
Patient:   Will it make me better?
Doctor:   No, but I’ll be able to see if your neck leaks. 

Q  Why couldn’t the ghost see its mom and dad?
A.   Because they were trans-parents!

Q.   What happened to the guy who couldn’t keep up  
 payments to his exorcist? 

A.   He got repossessed.

Q.   What is a vampire’s favorite sport? 
A.   Casketball.

Q.   When does a skeleton laugh? 
A.    When something tickles his  

 funny bone.

Q.   What’s it like to be kissed by  
 a vampire? 

A.    It’s a pain in the neck.

Q.   Why do ghosts like to ride elevators? 
A.    It raises their spirits.

Q.   What do you call witches who  
 live together?

A.    Broom-mates!

Be sure to update your address and contact numbers at the 
credit union when you move. For your protection, we do not 

accept address changes from the post office, or over the phone. 
Your signature is required to change or update information on your 
account. For your convenience, there is a change of address form 

available on our website that can be completed and returned in 
person, by mail or by fax. You can also update your address by 
sending us a secure message in our new home banking system. 
Please note, there is a $5.00 processing fee for returned mail that is 
sent out by the credit union and returned undeliverable.      

Keep Your Accounts Up-To-Date          

Halloween Humor



Board of Directors

From Michael Busico at 1st Financial Planning Group...

Nick Monios, Chairman
Patrick Spencer, Vice Chairman
Earl Choate, Treasurer
Greg Dick, Secretary
Pete Gutierrez, Director
Jesse Martinez, Director

Xochitl Cobarruvias, Member
Rose Whitney, Member
Christopher Hannan, Member

Supervisory Committee 

Holiday Schedule
 Our offices will be closed in observance of the following national holidays:

Michael S. Busico
Certified Financial

Planner

Published by
                           Union Yes 

Federal Credit Union
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Lucky Numbers
Win $20! Random account numbers 
have been placed in this quarterly 
newsletter, so if you find your account 
number hidden in this Blueprint you 
are a winner. It’s that easy; just call the 
credit union to claim your winnings.  
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Coulda, Woulda, Shoulda…Lessons From Retirees

I am always reminded about the truth in this famous quote, “Hindsight is 20/20.” This means if you were 
able to look back in the past, it would be perfectly clear what you could have, or should have done, 

but now it is too late to do so. This does not have to be the case when it comes to retirement planning. 
We have a powerful tool to learn from…the regrets of retirees. Not all retirement regrets have to do with 
money, but in my experience, I have found that the biggest ones are about money and lack of planning. 
Here are some retirement issues many retirees would do differently if given the opportunity:

Save More/Spend Less – Sometimes it seems that there is not enough money to contribute towards 
your future, but take a close look at where your funds actually go and it may surprise you. It may not 
seem like you are wasting money today, but a few little cutbacks can make a huge difference to your 
future. For example, it may be better to cut back on daily trips to the coffee shop and shopping sprees now, so that you can 
have food on the table when you are 85.  
Start Sooner/Plan Better – The biggest mistake people make is waiting too long to start saving for retirement. Those who 
begin saving in their early 20s will have substantially more than those who wait until later to start saving. Another issue is 
some retirees are running out of money too early, because they are living longer than they planned for. These days, financial 
experts recommend for you to plan on living into your mid-nineties. 
Learn More/Become Financially Educated – Ongoing decisions and adjustments are necessary throughout your planning 
years. Learn your risk tolerance, so that you can make proper investment choices. Consider purchasing long-term care 
insurance while you are still eligible, or before rates are too high to afford. Understand the different options available when 
choosing at what age to draw Social Security.  
Retirement requires a lot of careful planning, but all too often people do not give it the attention it deserves until it is too 

late. Seeking the help of a trained professional can get you on the right path to smart retirement planning. If you do not 
have a financial advisor, or if I can assist you in planning your financial goals, please do not hesitate to contact me for a free 
consultation at (888) 513-4778, or inquire inside the credit union office. I am available most Fridays at the credit union office 
and other days by appointment.
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Sign-up for eStatements       

Mailing statements each quarter and sometimes monthly to each member 
has become cost prohibitive to the credit union when user-friendly 

electronic delivery alternatives exist. We also believe in helping the environment 
wherever possible by reducing the amount of paper we generate every day. Last 
June, eStatements became available with the launch of our new home banking 
system, and many members have already signed-up. If you are interested in 
signing up, just log-in to your account on our secure home banking system at www.
uyfcu.org and click on the view eStatement tab and follow the simple instructions. 
When it comes to your statements you have several options to choose from:

1. Continue to receive paper statements and incur the $1.50 fee for paper 
statement delivery;
2. Sign-up for electronic delivery of your statements through our home 
banking system;
3.  Opt-out of paper statements by mail, and view online, or pick up in person 
on your next visit to the credit union office (signed form required).    
Please note, primary account holders over sixty years of age, minors under 

18 years old, and business accounts will be exempt from the paper statement 
fee. If you need assistance with any of the above options, please feel free to 
contact us at (714)704-2800.

Columbus Day, 
Monday, October 12th

Veterans’ Day, 
Wednesday, November 11th

Thanksgiving Day, 
Thursday & Friday, November 26th & 27th

Christmas Day, 
Friday, December 25th

New Year’s Day, 
Friday, January 1st


